Research NXT

DATA SHEET

ACCOUNT

INTELLIGENCE

CUSTOM RESEARCH REPORTS:
PROSPECT AND COMPETITOR INTELLIGENCE

Intelligent Sales Enablement

B2B businesses rely on specific large accounts for a significant part of their revenue and
deploy a specialized sales enablement approach to convert, farm and grow sustainably
within their strategic business units.

Growth leaders have a goal to optimize marketing and sales effectiveness strategically. We

will explore how integrating in-depth account and competitive intelligence in your sales
enablement approach will drive a better competitive edge.

Research NXT Difference: Key Account Intelligence
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Benefits: Competitor Intelligence
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APPROACH
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RESEARCH NXT USP:

1. On-Demand 2. Custom Solution 3. Experience
Research Uncomplicated and 1500+ Key Accounts
Reports on your target easy to navigate Maps and 500+
Accounts with Industry bespoke report Competitive

best TAT templates. Intelligence Reports

across industries.
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Research NXT is my go-to source for Key Account Intelligence. They deliver
custom account maps consisting of deal insights, technology vendor
landscape, and detailed org charts to create informed outreach plans.

Head - Marketing Operations India & ME at HCL
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Vice President & Global Head,
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Through his leadership, the team st
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Dave partners with C-Suite leaders on business and technology strategies in areas such
a5 M&A, supply chain, finance transformation and customer experience while driving
agility across these enterprises.
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Research

ACCOUNT
INTELLIGENCE:
PRICING

FILL THE PEQ

AND GET A CUSTOM QUOTE TODAY

Our Account Intelligence per report pricing ranges from

$250 to $1250

based on the data points requested.

For an exact pricing and a sample of your custom requirement, please contact us by filling
the details of your requirement through this PEQ above.

Research NXT is my go-to source for Key Account Intelligence. They deliver
custom account maps consisting of deal insights, technology vendor
landscape, and detailed org charts to create informed outreach plans.

Head - Marketing Operations India & ME at HCL , ,
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